VALIDATE YOUR PRODUCT
WITH PRESALES

Even before you've grown a big list.

Matt Inglot, Freelance Transformation






HOW | VALIDATED MY COURSE
BY PRE-SELLING $4,500

And the 4 things that worked really really well.
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START BUILDING AN
AUDIENCE




Win Freelance
Course

ients: Get the Free

You can unsubscribe anytime and your email will not be sold or
shared. | hate spam too!
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THE MAGIC “BIGGEST
STRUGGLE" EMAIL




Send "Your ldeal Client Worksheet" email

Wait 2 hours

Subscriber is tagged with "tag-received-biggest-struggle"?

Yes No




Subject: Hey

A couple hours ago | sent you & il with the link to &
your ideal client worksheet.

Quick favor?

Will you hit reply to let me know | sent it to the right place?

And while | have you, what is the biggest freelancing issue tha
you're struggling with?
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| GOT ON THE PHONE
(OK, SKYPE]




Subject: Re: Hey

Would love to chat more to learn about your points &

Do you have 30 min to jump on Skype or phone?

'm working hard on material for helping freelancers get started
so this is exactly what I'd love to know.

My calendar is here: http://www.calendly.com/matt-
inglot/30min




TALKING TO PEOPLE
WORKS!
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BUILD A WEBINAR
TARGETING THE
MOST-ENGAGED

SUBSCRIBERS




Don't miss today's call sev

A broadcast email that was sent on
July 13, 2016. A total of 50 subscribers

received it.

Dashboard Settings

Is freelancing really possible
for me? (private invite) sew

A broadcast email that was sent on
July 12, 2016. A total of 58 subscribers

received it.

Dashboard Settings
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Find First 3 Freelance Clients Webinar.pptx - PowerPoint
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PROFIT

9 STUDENTS
$4,500 IN SALES




FREELANCE(Y)START

4. What Industry areas have | worked in

previously?
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1091 50'00 L “The person who chases two rabbits existi Ng clients.
catches none.”

—~Confucius




d) Slides & resources available here:
FreelanceTransformation.com/microconf

THANK YOU Want to connect?

matt@freelancetransformation.com




